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Philadelphia Dealers 
Charge Bankers Advise 
Against Car Purchases _ 


Survey Reveals Heavy Loss of Sales as Result of | 
Bankers’ Reluctance to Release 
Deposits 


Philadelphia, Pa., Sept. 6.—The Philadelphia Automo- 
bile Trade Association has censured local savings banks for 
opposing and delaying the withdrawal of deposits to be used 
in the purchase of automobiles. 

W. P. Berrien, executive secretary #——-—--——— meee | 
of the association, estimated that 


ih on ee | TRUCKERS OPPOSE 
000, have recently been lost to Phila- RAIL OPERATION 
OF MOTOR TRUCKS 


delphia dealers through the action 
Charlotte, N. C., Sept. 6.—A policy 


of “certain savings institutions.” 
APPEALS TO PUBLIC 
“On every side we hear that 
‘everything should be done to put 
money in circulation,’” said Ber-| of consistant opposition to the rail- 
rien. |}roads entering the motor truck 
“The attitude of the banks is SO | transportation industry was an- 
opposed to this theory that we want/ nounced here for the North Caro- | 
to call the public’s attention to this | |lina Association of Motor Truck 
recent development. It is fair to! Owners. 
assume that those who, by thrift,, John L. Wilkinson, president of 
have created a savings account have | the association, with headquarters 


equaly established the right t0| here, signed a bond incident to the 
prompt treatment when evidence of| move of .the association to carry 
actual buying is apparent and/| |to the North Carolina Supreme | 


where the money withdrawn is ac- | Court its fight started several weeks | 
tually to be put into circulation.” | ago before the Corporation Com- | 
The Automobile Trade Association | mission. 3n this fight in the courts, 
sent a questionaire to 100 dealers in the association is | endeavoring to 
the Philadelphia district. 
“Of the seventeen replying,” said | 
Secretary Berrien, “seven reported | 


sctgeamg pam *¢, FORD RIVER ROUGE 
their customers, the loss involving a PL ANT REOPENS WITH | 
65,000 WORKERS BACK 


Detroit, Sept. 6—The Ford Motor | 
Company has announced that it re- 
sumed operations at its River Rouge | 
plant this morning. Manufacturing | 
activities have been suspended dur- | 
ing the past three weeks, although | 
branch assembly plants have con- | 
tinued to assemble cars as needed. | 

It is believed that about 65,000) 


(Continued on Page 2) 
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AMERICAN AUSTIN 
STEPS UP OUTPUT 
TO MEET DEMAND 


Butler, Pa., Sept. 6—It was an- 
nounced here today at the Ameri- 
can Austin Car Company head- 
quarters that the organization’s| workers are being recalled and that | 
August production and shipments | production will get under way slow- | 
more than doubled July’s and that|ly. Parts and materials releases 
the September schedule has been| have been light and 








set for a 100 per cent. increase over | output in September will not be | 
‘August. higher than 30,000 to 35,000 units. 
At the same time R. O. Gill, The opening of the Ford plant wil 


president and general manager of 
the company, stated that Austin is 
averaging ten dealer and distribu- 
tor inquiries a day. The plant is} 
more than a month behind with | 
orders and is working six days a) 
week. The pay roll will be increased 
considerably during the present 
week and more workers will be 
called back to the colors as the 
plant gets into its) September 
schedule. | 


have a favorable effect on the oper- 
ations of the Murray Corporation, 

Kelsey-Hayes Wheel Cor poration | 
and other _ Suppliers in this city. 


ninsigennes | 


GOV. PINCHOT ORDERS | 
STRICT ENFORCEMENT 





| 


Harrisburg, Pa., Sept. 6.—Express- | 
in doubt that stricter motor ve- 


MOTOR INTERESTS 
TO FIGHT NEW TAX rca scale spre ofa 
BILL IN ALABAMA) ative, viotstors of traffic taws. trom 


the highways, Gov. Gifford Pinchot 
| declared in a recent radio address 


Birmingham, Ala., Sept. 6 (UTPS). | that he is going to see to it that 
—Opposition to a mileage and capac- | “¢'@2y driving” such as improper 
ity truck and bus bill is being de- | Passing “stops for good and all in 
veloped here with two bills being | Pennsylvania.” 
considered by the special session of | He has given orders, he said, to 
the Legislature levying drastic taxes. the State Highway Patrol to arrest 

Members of the Alabama Petro- | every driver who passes on the crest 
leum Industries and the Alabama| Of @ hill, on a blind curve or at a 
Automobile Dealers Association will | blind crossing. After being given a 
be present at a meeting of the House | hearing violators will have their 





legislative committee when it meets | licenses revoked for one year, he 
at the Graystone Hotel, Montgom- | 2dded. 
ery, to protest the proposed bills. Gov. Pinchot attributed to vanity 


and impatience on the part of driv- 


(Continued on Page 8) ers the cause of many accidents. 


| discloses that Chelsea, 
| have 
greatest 


| for cars of all types 


|in rates to be made next year 
which | 


= cars 


| patents, 
} court as to the others. 


Key City Sales for August 


Continue to Make Good Showing 


‘BAY STATE GIVES OUT 
TENTATIVE SCHEDULE 
OF INSURANCE RATES 


3oston, Mass., Sept. 6—A_ study 
of the new tentative rates for com- 
pulsory automobile liability imsur- 


lance in Massachusetts in 1933, just 


made public by the State Insurance 
Commissioner, Merton L. Brown, 
where rates 
been highest, receives the 
reduction for 1933. This 
city obtains a reduction of $27 on 
large cars and $7 on medium and 
small ears. 

The Boston rate was decreused $2 
In Revere the 
charge will be $16 less for large 
cars, no change on medium-sized 
vehicles and $1 less on small cars. 
Everett receives a $9 reduction on 
large cars but no change was made 
in rates for medium and smal] cars 
in that city. 
“The largest ot increases 
will 


the few 


occur in ten communities 
were taken from the _ territory 
known as “remainder of the state” 
and placed in a separate classifica- 
tion. These include Clinton, Fitch- 
| burg, Gardner, Grafton, Leominster, | 


| Northboro, Southboro, Westboro and | 
| Westminster. 


The increases will be 
$7 for small vehicles, $3 for large 
and $2 for medium. 

Owners of large and medium- 
in Cambridge. Malden, 


omerville and Winthrop will pay 


(Continued on Page 2) 


AC SPARK PLUG 
HEAD REPLIES TO 
RECENT LAW SUIT 


Detroit, Sept. 6—“The million) 
dollar lawsuit filed in the Federal | 
Court at Bay City, Mich., by Motor 
Improvements, Inc., against AC 
a division of 
General Motors Corporation, for its 
marketing of a lower priced oil 





| tories of the producers are reported 


| tax 


1 Caole County Sadi August-July Decline Smallest 
Since 1928 


New York, Sept. 6.—Further reports from key cities 
August sales confirms the impression previously held 
that buying was a little firmer than the normal seasonal 
expectation would have made it. In one city, Louisville, 
Ky. .» an actual gain was registered in August over the July 


on 


——$ total. 
The figures for Cook county, Ol, 
TIRE MAKERS PLAN the citv of Chicago, show a total 
new car Sales of 2,991 in August, 
INCREASE OF 112, Oo 1932, comparing with 3,823 in July « 
: and 5,230 in August lest vear 
IN PRICE OF TIRES The sales tota! for Cook county 
over the eight months of 1932 


amounts to 28.229 pew cars, 4s com- 
pared wiih 50,871 in the same period 


New York, Sept. 6.—-A movement 1931 
. . > : r 19: 
— » price: ‘ fe |° a 
e increase en prices of automoum | Jefferson county, Ky., which is to 
tires approximately Il per cent. is) cay the city of Louisville, made an 


expected to be launched this week | excellent showing. during August, 
by leading manufacturers. Recent) with a total of 358 passenger cars, 
advances in the prices of cotton and | as against 333 in July this year and 
rubber, the principal materials used | 401 in August of last year. Truck 
in tires, have strengthened the posi- | sules this August were twenty-six, 
tion of the industry materially, and | compared with 134 in the same 
the manufacturers are ready for a| month of 1931. The eight months’ 
new attempt to reduce competition , period showed a total sales of 2,911 
and raise quotations. passenger cars and 400 trucks, 
The last attempt to raise prices | sgainst 4,317 passenger cars and 519 
vas made in June, when the Feceral | trucks in the same period of 1931. 
on tires and tubes went into San Francisco, Cal., reports sales 
leffect. At that time the manufac- | of 586 new cars up to August 27 this 
turers sought to pass the tax on to/| vear. This compares with 613 sold 


ithe consumer and toe add a small in the same period of July and 940 
additional margin of profit. The}in the similar period of August, 
| step failed when mail order houses | 1931. 

absorbed the tax, making it nects-| Returning to Cook county sales 
sary for other retailers to make| there are a number of interesting 
similar concessions } facts brought out in the figures for 

Betore the tax went into effect.| August, 1932. 
{retailers throughout the country| Three makes—Plymouth, Willys 


] filter is an attempt to use the courts) 


as a part of Motor Improvements | 


propaganda seeking to influence the 
public and the trade,” Harlow H. 
| Curtice, president of AC Spark Plug 
Company, said today. 

“The facts are that AC and Motor 
Improvements recently had a law- 
suit over the Motor Improvements 
patents on oil filters for automobiles. 
The judge in the lower court de- 
cided that these patents were not 


OF PENNA. LAW a but the Seurt of Saeie de- 


| cided the contrary as to two of the | 


the lower 
An injunc- 
tion was issues against AC prohibit- 


agreeing with 


ing it from making and selling any , 


more of the kind of oil filter it had 
been selling. Motor Improvements 


then publicly anounced that no filter | 
of the general kind and quality of | 


its filter could be made without in- 
fringing its patents. However, AC 
did devise and put upon the market 


a successful’ oil filter which Motor | 


Improvements now admits, in its 
suit, does not infringe its patents 
nor violate the injunction. 

“After months of manufacturing 
and selling its filter, AC has, due to 
reduction in manufacturing costs, 
been able to reduce its prices so 
that the AC filter is now selling at 
prices substantially lower than the 


(Continued on Page 4) 





stocked up with tires and the ware- | end De Soto—showed gains for the 
houses of the mail order houses|eight months this year, compared 
were filled. These stocks have not | with the same period of 1931 in Cook 
been distributed yet, according to | county new car registrations. Plym- 
the trade, but the finished inven-|outh had 3,116, compared with 
1,288; the Willys six and eight 788, 
low. In view of the rises of 3'2|2S against 594, and De Soto 923, 

cents a pound in the price of cotton | compared with 675 last year. 
and of 1% cents in the price of| In the August returns 2,991, which 
crude rubber, several manufactur- | compared with 5,280 for the same 
crs believe higher prices for tires are | ms ,onth a year ago, and 3,823 for July 
justified. |this year, il is interesting to note 
While finished |that the decline from July was only 
tires are '21.8 per cent., the smallest July to 
|August drop since 1928. The July 


stecks of 
the manufacturers 


their 
small, 


(Continued on Page 4) to August decline in 1931 was 27.4 
’ jper cent.; in 1930, 30.8 per cent., and 

DEALERS EXHIBIT in 1929, 24 per cent 
Essex and Willys were the only 


two lines to show gains in August, 
Essex having 157 against 77 and 
| Willys 112, compared with 85. Lin- 


AT INDIANA FAIR’ 


Indianapolis, Ind., Sept. 6.—Sev- | 
enteen lines of passenger cars and) 
four commercial cars are included 
in the Indianapolis Automobile 
Trade Association exhibit at the 
state fair here this week. They in- 
clude in the passenger field Dodge, 
Plymouth, Chevrolet, Packard, Stu- 


(Continued on Page 2) 


WOULD REPEAL MASS. 
COMPULSORY INSURANCE 


debaker, De Vaux, Ford, Buick, De| Boston, Mass., Sept. 6.—As a re- 
| Soto, Oldsmobile, Hudson, Essex 

’ ’ ’ *|sult of the announcement 
Marmon, Pontiac, Graham, Hup- = . : naneenee by the 


state insurance commissioner, Mer- 


ton L. Brown, of the 1933 tentative 
schedule of compulsory automobile 
liability insurance rates, Representa- 
tive Thomas F, Carroll of Revere has 
filed with the clerk of the Massa- 
chusetts House of Representatives a 


mobile and Nash. Truck lines are 
Ford, Chevrolet, Dodge and Stewart. 

In addition, the full International 
truck line is being exhibited sepa- 
rately in connection with the farm} 
implement display of the Interna- 
tional Harvester Company. 


‘Phe program reviving the state| bill providing for the repeal of the 
fair automobile show, which had | compulsory insurance law. 
during recent years become almost| Representative Carroll has also 


iiled a resoive for the creation of a 
special commission made up of two 
senators, three representatives and 
two appointed by the governor to 
recommend a substitute law “‘to pro- 
tect motorist and pedestrians.” The 
proposed commission would report 
the result of its investigations to 


extinct, met with ready and en- 
couraging success and was given the 
support of practically all of the 
popular priced lines. The big Man- 
ufacturers’ Building in which the 
display is being held and in which 
the spring motor exposition is like- 
wise staged, reminded fair visitors 





the 1933 Legislature not later than 
May 1. 


(Continued on Page 2) 
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August Key City Sales 


___ Make 


(Continued from Page 1) 


coln broke even, having 19 
August this year and last. 
Computing the groups for August 
General Motors had 926 last month, 
1,158 for July and 1,830 for August 
last year. Ford-Lincoln totaled 717 


for 


for August this year, 1,118 for July | 
The | 


and 1,339 for August, 1931. 
Chrysler division listed 604 against 
783 in July and 1,037 in August last 
year. The Studebaker group had 
141 for last month, 145 for July and 
142 for August, 1931. 

Following are the new car regis- 
trations in Cook county for August, 


with comparison for July this year | 


and August last year: 


Aug. July Aug 
Ford 698 1,096 1,320 
Chevrolet ...... 574 752 963 
Plymouth ...... 358 494 599 
Dn dvcnedieas 157 45 77 
Dn, cds he ees 25 161 281 
Dn 65966686 112 109 85 
Se ED. acccecee 104 108 119 
POEMS ic cccccce 89 130 260 
BUDUIN § .cccccee 87 176 156 | 
RE WONOT scévccce 87 124 203 | 
Oldsmobile ...... 83 61 208 
Studebaker ..... 81 76 123 
Cd wweee see 66 7 240 
PME secescee 55 48 112 
BEND vcvceceeee 55 62 116 
PD siceetace 49 53 0 
| re 43 43 46 
mae Bee ~~. ccbes 28 21 41 
CONE ec cccces 25 33 42 
aa 21 28 42 
Hupmobile ...... 19 34 47 
BAMOOM ccccccce 19 22 19 
rer 15 16 17 
Willys-Knight .. 13 12 36 
Pierce-Arrow ... 11 16 19 
DD .s¢se0es 7 8 14 
Marmon .,...... ° 3 1 1] 
CORREEN cc cckees 2 3 35 
i cc dnsebwes 1 0 8 
aoe WOE scecces 0 3 23 
DS 8 é0neren'e 0 1 7 
Miscellaneous ... 4 12 28 
Following are the new car regi- 


strations for the eight months this 
year compared with the same period 
in 1931: 


1932 1931 

Chevrolet 6,619 10,671 
Ford 3,947 13,827 
Plymouth 3,116 1,288 
Buick 1,597 2,839 
Pontiac 1,366 2,660 
Oldsmobile 1,084 2,251 
Studebaker 1,081 1,601 
Chrysler 1,058 1,706 
Nash 975 1,618 
De Soto 923 675 
Willys 6 and 8 788 679 
Dodge 741 1,944 
Auburn 722 2,140 
Essex 602 1,039 
Packard 556 936 
Graham 488 512 
Hupmobile 456 760 
Cadillac 395 592 
Rockne 289 0 
Hudson 266 483 
La Salle 231 440 
Lincoln 157 259 
Pierce- Arrow 155 226 
Willys-Knight 128 238 
Reo 125 200 
16 133 


e 





|De Vaux 48 112 
| Marmon 48 198 
Cord 19 155 
| Durant 7 78 
Miscellaneous 175 611 


| FINANCIALNEWS 


AUBURN 

Auburn, Sept. 6—Auburn Auto- | 
mobile Company declared the regu- | 
lar quarterly dividends of $1 in cash | 
and 2 per cent. in stock, both pay- 
;able October 1 to stock of record 
September 21. 

MOTOR WHEEL | 

Detroit, Sept. 6—Motor Wheel | 
Corporation and subsidiaries report | 
for six months ended June 30, 1932, 
jnet loss of $501,297 after interest, | 
|}taxes, etc. This compares with net | 
profit in the first six months of 
1931 of $211,131, equal to 25 cents) 
a share on 850,000 no-par shares of 
capital stock. 

Net loss for quarter 
20, 1932, was $272,688, after taxes, 
charges, etc., comparing with net 
loss of $228,609 in preceding quarter, | 
and net profit in second quarter of 
1931 of $16€,339, equal to 20 cents 
a share on the 850,000 shares. 


ended June 


WAUKESHA MOTOR 
Chicago, Sept 6—The Waukesha 
Motor Company declared the regu- 
lar quarterly dividend of 50 cents 
on the common stock, payable Oc- 
tober 1 to stock of record Septem- 
ber 15. 


NATIONAL BATTERY 
Chicago, Sept. 6.—National Bat- 
tery Company has declared the reg- 
ular quarterly dividend of 55 cents 
on the preferred stock, payable Oc- | 
tober 1 to stock of record Septem- | 
ber 15. 


TRUCKERS OPPOSE 
RAIL OPERATION 
OF MOTOR TRUCKS! 


(Continued from Page 1) 





| protect its own financial sateveste | 
and also is concerned with the sec- | 
|ondary phase of this contest, which 
involves the permanency of the 
North Carolina government's policy 
'of recognizing franchises of truck | 
transport corporations. 

“The motor truck industry of this 
state is determined to fight every 
move by the railroads in any at- 
tempt to enter the motor trucking 
business, the announcement said. 
It was explained that this fight is | 
jnow being centered around the | 
| operation by the Seaboard Railway 
| of motor trucks between Monroe and 
|Hamlet. The association’s an- 
|/nouncement charged that the rail- 
way has exceeded the limited au- 
| thority given it by the Corporation 
Commission by operating its truck 
sixteen miles further than allowed 
into Laurinbu?g. 


| 





Franklin 





NICHOLSON 
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1465 West Jefferson Avenue 
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Water transportation is clean, sure, and saves money. 


FOR RATES AND INFORMATION WRITE OR WIRE 
P. G. FINDLAY, Vice-President—Traffic 
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BAY STATE GIVES OUT ee 


TENTATIVE SCHEDULE 
OF INSURANCE RATES 


(Continued from Page 1) 


rates $4 lower than in 
1932 while the charge for small cars 


will drop $1 under the tentative 
schedule, 
Brookline residents will pay $3 


less than last year to insure large 
and medium cars in that town, al- 
though the small car rate will be 
unchanged. 

A decrease of $4 in the premium 
to insure medium cars is scheduled 
for Medford owners, a drop of $3 
for large cars in that city and a $1 
reduction for small cars, 

The rates in Lynn, Lynnfield, 
Nahant, Peabody and Saugus will 


also be reduced $3 for large and 
medium cars and $1 for small 
machines. 

A new rate territory established 


under the 1933 schedule includes the 
cities of Fall River and Worcester 
and the town of Somerset. This 
district will get one of the few in- 
creases in rates expected for next 
year, with an addition of $1 in the 
premium for small autos, although 
the rate for large and medium 
machines will be reduced $1. 

An increase contained in the 
dates tentatively set for next year 


occurs in the _ district including 
Amesbury, Groveland, Haverhill, 
Merrimac, Newburyport and Salis- 


bury, where the rate for large cars | 


will be $3 higher than this year, $1 


higher for medium cars and $2 
more for small automobiles. | 
The district which includes | 


Lowell, Wilmington, Billerica, Dra- 
cut, North Reading and Tewksbury 
will receive a reduction in the 1933 
rate of $4 for large and 
cars and $1 for small machines. 


The new schedule contains re- 


| ductions in the rates on commer- 
cial vehicles in Boston and vicinity, | 
increases for | 


although there are 
truck owners in some other parts of 
the state. The decreases in Boston 
will range from $9 down for the 
various classifications established by 
the Insurance Department. 

Final rates will not be announced 
until after a public hearing is held 
on September 12. 


DEALERS EXHIBIT 
AT INDIANA FAIR 


(Continued from Page 1) 


of old times when almost every line 
shown annually in the fall 
pageant. In this respect, auto trade 
records reveal, the fall show in 1922 
—just ten years ago—featured fifty- 
two lines of passenger cars alone. 
This year’s autumn exhibit is 
viewed with particular anticipation 
on the part of local dealers, dis- 
tributors and factories sponsoring 
the event due to the general look- 
ing up of business conditions, and 
in going to the fair with their mer- 
chandise it was felt that certain 
stimulus was to be expected in fall 
business if a representative group 
of cars were placed for the inspec- 


tion of the many thousands of visi- | 


tors who annually come here for 
the fair. 


Advantage for the motor display | 


also was seen in the fact that the 
big building is not entirely devoted 
to the auto show, sections of it being 


allotted to industrial exhibitors, the | 


state highway department and food 
producers and distributors. 


Opening inauspiciously Saturday, | 


when two inches of rain fell, subse- 
quent large crowds passing through 
the gates lent further to the en- 
couragement, 

WHEELING STEEL RESUMES 
Steubenville, O., Sept. 
Wheeling Steel Corporation Monday 
placed six additional] mills in opera- 
tion at their Yorkville plant. 
order for resumption came unex- 
pectedly. The company has been 


operating twelve mills at the plant | 


and with the resumption this week 
will make a total] of eighteen mills 
working. 


STUDEBAKER TRUCK 
South Bend., Ind., Sept. 6.—The 
following new truck dealers are 
announced by the Studebaker Cor- 
poration: Ada Service Garage, Ada, 
Ohio; Lobdell Rubber Company, 
Bozeman, Mont.; Wiesner’s Garage, 


|Granville, N. Y.; Sutton Motor Co., 


Springfield, O.; and the McDonough 
Sales, Janesville, Wis. 


medium | 


6.—The | 


The | 


SPARKS from JJETROIT 








x *# &® 
All at Sea 
&. @:.4 
Ships for Shippers 
xe ote * 
There’s Nothing New 
* * & | 
Five Cents a Tube | 
* * | 





Chris Sinsabaugh—Detroit Editor 


Wynken, Blynken and Nod 








One Night Sailed—No, no, Gene, this is Chris of a long line 
of seafaring Chrises; Chris Columbus, Chris Kringle, Chris 
Cross, and now Commodore Chris Sinsabaugh, our genial 
Detroit editor and chronicler of things nautical, also terres- 
trial, occasionally celestial. This is the first and only picture 
of Chris in full commodorial regalia. Photo by Frank Denny, 
Campbell-Ewald, Detroit; cap by Henry Hower, Buffalo; 
pants and boots are in eclipse, but you must take our word 
for them. Picture was snapped at the Harmsworth Regatta, 
which Comodore Chris has so interestingly chronicled in the 
following paragraphs. 


—_—" HOWER made a sea dog out of me over Labor 
Day, the automobile world not providing any thrills 
that produced any material for the column. I wore my 
commodore’s cap, adopted the rolling gait of a sailor, hob- 
nobbed with the big shots of the motor boating world and 
enjoyed the water battle between Gar Wood and Kaye Don 
for the Harmsworth Trophy. 

There were plenty of other automobile people turning 
to the regatta for their holiday excitement, and the president 
of the Enterprise Oil Company of Buffalo brought many of 
us together for his party. I was in good company, for we 
had what might be called the golden seat from which to 
watch the struggle for the international honors. 

a * * 

AMONG THOSE BROUGHT TOGETHER under the 
Duplex banner that watched the first heat of the race were 
A. J. Chanter, vice-president and general manager of Pierce- 
Arrow; K. M. Wise, its chief engineer; Ray Snyder, Pierce- 
Arrow quality manager; C. R. Nicodemus, P. A. general 
service manager, and T. F. Dunn of the Painter-Dunn Com- 
| pany of Pittsburgh, handling Pierce-Arrow and Rockne. We 
had three Packard men with us—W. H. Graves, chief 
metallurgist; T. J. Stalker, technical service manager, and 
| A. P. Griswold, experimental engineer. 

J. G. Sterling, former chief engineer of Stearns and 
now of American Cirrus Engine Company and also a con- 
| sulting engineer for Duplex, added to the gayety of nations. 
'Then we had Col. E. M. Lubeck, dealers’ consultant, and 
John G. De Long of the Chicago Motor Club and Fred Dodge 
of Motor, . : 


IN THE PARTY too was Curtis Q. Smith, sales man- 
ager of the American Brake Materials Company of Detroit, 
brake lining manufacturer. Brother Smith was born to the 
|purple, with a background of motor boating activity that 
'made the rest of us automobile folk look like selling platers. 
| Smith came out from under cover and we found out that 
in his earlier days in Chicago he had qualified as an expert 
skipper of sail boats and had officiated as starter in many 
of the important motor boat races on Lake Michigan before 
he became automobile minded, With John De:Long egging 


(Continued on Page 4) 
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Retail Salesmen— This Is Your Page 


This department is devoted to the interests of the retail sales divi- 


sion of the industry. Salesmen, this is your department. 


Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 


Your achievement or your mistake 


may help another salesmen to make sales or avoid errors that cost 


you commissions. 
Dealers read this page. 


Give us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


Pierce-Arrow Salesman Compares 


Selling Today and Yesterday 


By W. 
Sales Manager, 





G. ASTR RIDGE 


Western Automobile Company, St. Louis. Mo. 


My career as a Pierce-Arrow salesman started immedi- 


ately after the World War. 


was determined to do something to better 
[ had an official photograph of a Pierce-Arrow army 
truck totally destroyed by shell fire. 
actual photograph of a Pierce-Arrow 


nately, 


On returning from France I 
myself. Fortu- 


In fact, it was the only 
on the front that 


Messrs. Corcoran, Foss, Guider and Ferguson had seen up 


to that time. 

An interview followed with Mr. 
Foss with reference to selling, dur- 
ing which he asked me if I had ever 
sold anything. I couldn’t mention 
how we traded in the army. It 
might sound like used car trades, 
so I replied “only bicycles”—adding 
that I knew Pierce-Arrow and was 
thoroughly familiar with their con- 
struction. He answered that I would 
receive a chance in the Pierce- 
Arrow Sales School which was to| 
open in August, 1919. 

Eddie Corcoran of Boston, Mass., 
and myself were the first two men | 
engaged. Ed. went to Milwaukee and 


I came to St. Louis, It was my great | 


fortune to come to St, Louis and be- 
tome associated with fellows like 
Sam Breadon and Ashley Papin. To 
them I give this credit—I learned 
to sell Pierce-Arrows from them. 
Sam Breadon taught me initiative 
and perseverance. From Ashley 
Papin I learned determination, What 
selling success I have enjoyed I owe 
to them. 

There is a big difference in the 


Selling methods of today compared | 


with those used ten years ago, Ten 
Years ago prospects would allow the 
salesmen to present the built-in fea- 
tures to them, but today the sales- 
man all too often assumes that the 
prospect takes these features for 
granted. 
are 


to show ‘em Pierce-Arrow. 

I have been connected with Pierce- 
Arrow since the above date, with 
the exception of about four months. 
In the late summer of 1926 I was 
appointed sales manager of the 
Western Automobile Company, 

In reminiscing, I recall that I was 
pretty green and will give you a yarn 
to prove it. My first automobile show 
experience was funny. A man came 
to our booth representing himself as 
a Texas oil king. He wanted two 
cars and everything about them was 
to be special. He had a good story 
and spoke of millions of dollars like 
I talk of coffee beans. He said to 
gee him in the morning at his hotel, 
giving the name and room number 
of a high class hotel in St. Louis. 
I couldn't sleep that night thinking 
of the two sales I was to make the 
mext day. He had said that he 
wanted me to drive one car home for 
him, he would pay all expenses for 
my wife and myself on the trip. 
Bright and early the next morning 
I called said room number at the 
hotel only to find that there was 
no one registered at the hotel by the 
mame given. I went to every hotel 
in St. Louis but he was only a 
dream—gone, but not forgotten, 

Another incident I recall hap- 
pened a few years later. I met a 
lady on the showroom floor who was 
hoping to rent a Pierce-Arrow from 
us. This, of course, we could not do. 
I persuaded her to buy a new car 
and drive it herself, which she did. 
Later on she sent me a second order 
by mail and had the car delivered 
in Buffalo. The point here was that 
I was polite to her inquiries about 
renting a car and did not run her 
out of our shewroom. 

I am very happy to be with Pierce- 


However, we in St, Louis | 
not satisfied with the latter. | 
We are from Missouri and we want | 





Arrow. I believe in Pierce- Arrow: 
{I am sold on Pierce-Arrow, and 


| especially on the company for which 


{I work. 


No other car has the ap- 
peal of Pierce-Arrow. I always wel- 
come the opportunity to present 
Pierce-Arrow to any one. There is 


| a feeling of satisfaction when you 


| can meet your customers with the 


| knowledge that you have sold them 


| the best. This alone has made lots | 
;of friends for me.—Pierce-Arrow | 
| News. 


SERVICE OR BUST 


Pontiac, Mich., Sept. 6.—Free gaso- | 
|line is being offered motorists of 
Pontiac who fail to secure instanta- 
neous service at Firestone Service 
Stores, Inc. Five gallons of gasoline | 
or a complete lubrication job, using 


seven kinds of lubricants, are offered | 


free if motorists can drive up to the 


pany’s | men men greet the Greet the incoming car car. 


Don’t Annoy 


everything,” 





“Service” 
word. Especially in filling stations, 
where “service” has become the 
watchword of the operator and the 
“buyword” of the customer. 

Service in filling stations is very 
much desired. There is no question 
but that superior service will result 
in increased sales, because satisfied 
customers not only come back them- 
selves but often bring their friends 
in, too. Efficient service should be 
part of the selling routine of every 
station. But this service should be 
tempered with common sense. 

A man in the Middle West recent- 
ly told of his experience with his 
neighborhood service station. He 
had been trading at this station for 
several months. All of his automo- 
tive needs were purchased at this 
station. The operators knew him 
and knew his car. 

One night he and his wife were 
going to a formal dinner. They were 
dressed in their evening clothes 
when they drove into the station 
for gasoline. The station attendant 
filled the tank, filled the radiator 
and then asked to check the oil. 
The motorist, feeling that the oil 
might be a little low, allowed thc 
attendant to check the level. 

It was found that the level was 
up to the proper mark, but the at- 
tendant wasn’t satisfied. He tried 
to persuade that man to have his 
oil changed before he went to the 
dinner party. Picture the look on 
that man’s face as the attendant 


tried to sell him a change of oil’ 


company’s gasoline pumps and ring | — 
the bell for service before the com- | 


USED CAR SELLING PRICES 


Automotive Daily News in this department offers for | 
ithe benefit of its dealer and salesmen readers a compilation | 


|of prices at which used cars have within 

by 
vary 
They are not presented as being the exact prices at 


advertised for sale 
These prices will 


been 
cities. 
| causes. 


| which these models should be sold, 


the past few days! 
reputable dealers in various 
on condition and from other | 


but simply as the prices 


|at which they have been offered for sale by dealers in the | 


| various cities. 
|of this paper. 





Other cities will appear in subsequent issues 


New York 
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There’s a Time for Everything: 


a Customer 


It’s an old saying that “there’s a time and a place for 
and any good salesman knows that it is true. 
The Purol Globe in its current issue gives us an instance of 
this from the service field, which has a general application, 
worth any salesman’s consideration. 
is a much overworked? 


Here is the story: 





| 


; while he was dressed in evening | 
clothes and was in a hurry to get | 


to his dinner engagement. 
What was the result? Not only 
did that station operator lose the 


sale of a change of oil, but he lost a 
steady customer. This motorist said 
he objected to being “high pres- 
sured.” 

“He wasn't trying to high pressure 
you,” a friend said, when the motor- 
ist told him the story. “He was 
merely trying to keep your car in 
good condition. Perhaps it did need 
an oil change.” 

“If that is true,” answered the 
motorist, “why didn’t he sell me 
the oi] change yesterday morning 
when I was in the station. I was 
dressed in my street clothes then 
and I wasn’t in a hurry. I go to 
the station every other day. Surely 
he knows when the oil is ready for 
changing, but why on earth should 
he pick out such a time to sell me 
the idea?” 

Why on earth should he? There 
is no answer to that one. This sta- 
tion operator was just a little too 
enthusiastic in trying to sell an oil 
change when he did. 

There are too many opportunities 
for selling to Waste time and effort 
on customers who obviously are not 
in a receptive mood. If a customer 
shows by his actions that he is not 
in a hurry, that’s the time to give 
him the works. Show him what 
kind of service you render when 





you get the chance. But if ne | 
shows that he wants to get going | 
ugain, don’t take a chance on los- | 
| ing his friendship and goodwill by 


| holding him in the station while 
you go through your service rou- 
Service is a wonderful business 


getter. It’s also a fine way to hold 
business. But service should always 
be tempered with common sense. 


| 


SAFETY CAMPAIGN IN 
THREE STATES OPENS | 
AS SCHOOLS RESUME 


N. J., Sept. 6.—Motor- 
ists are forcibly reminded of the 
opening of school this month and the 


need to exercise extra precautions 
in the September poster of the 
safety campaign conducted by New 
Jersey, New York and Pennsylvania 
and being displayed in thousands of 
gasoline service stations in the three 
states by co-operation with nine 
oil companies. 

The poster depicts a group of chil- 
dren scattering before an automo- 
bile which obviously is traveling too 
fast. The warning it contains calls 
upon all drivers tc “Watch Out for 
the Children.” 

School safety training has greatly 
reduced the number of child fatali- 
ties and injuries caused by automo- 
biles, but the toll is still much too 
high, according to State Motor Ve- 
hicle Commissioner Hoffman. Statis- 
tics of the National Bureau of Cas- 
ualty and Insurance Underwriters 
show that 4,990 children between 5 
and 14 years old were killed in this 
manner last year and 166,600 in- 
jured. 

“Drivers must remember to give 
youngsters every consideration, to 
grant them the right of way, and to 
drive slowly and cautiously through 
school and _ residential districts,” 
said Mr. Hoffman. “If motorists 
will all remember this, we can make 
great strides in reducing child fatal- 
ities and accidents.” 


Trenton, 








| change 


| against 


| lows: 


| ist. 
|}uniform and more exacting service 


jafter years 


|}shop in your neighborhod 
; ice , 





CONN. SERVICE MEN 
CO-OPERATE IN 
SERVICE DRIVE 


Waterbury, Conn., Sept. 6.—Mem- 


| bers of the Naugatuck Valley Auto- 


motive Service Men's Association, 
recently organized, are using co-~- 
|}operative newspaper advertising, 


which stresses quality workmanship, 
long service and promptness. While 
established primarily to effect ex- 
of credit information, the 
association is waging a campaign 
the “backyard garages,” 
which have sprung up in great 
numbers during the past two years, 

The newspaper copy reads as fol- 
“An important announcement 
to every Naugatuck Valley motor- 
For the purpose of rendering a 


customers . . . Waterbury’s 
leading automobile service and re- 
pairing concerns have created an 
organization to be known as the 


to our 


| Naugatuck Valley Automotive Serv- 


ice Men’s Association. 

“In the roster of this group are 
the finest automobile mechanics in 
the whole Naugatuck Valley 
men who have attained their skill 
of apprenticeship and 
service to the public ... long before 
the introduction of modern time and 
labor saving machinery. 

“All members of the association 
are pledged to conduct their indi- 
vidual business in strict acordance 
to the dictates of the association. 
Quality workmanship must be up- 
held. Patronize the association 
+e « SCIVe 

. materials . . . workmanship 
everything here is identical with 
that offered in any of the other as- 
sociation shops. 

“Look for this emblem, It is in 
every member's’ shop. It is a 
promise—a guarantee of the most 
expert work—the most prompt 
service in all branches of automo- 
bile repairing.” 





what do you buy 
beyond 
PERFORMANCE? 





Although performance is unquestion- 
ably the basis of power purchase, 
you get only partial value if you 
purchase on performance alone, 


THIS IS No. 5 
of the plus values offered by 
CONTINENTAL 


Continental engines operate depend- 
ably and economically because it is 
characteristic for them to do so. 
They’ve been at it for more than 30 
years. This isn’t the first time Con 
tinental has beard . . . and heeded 

. the cry to reduce operating costs 
and keep them at a minimum, 1907 

. 1914... 1921... there have 
been many other bleak years indus- 
trially . .. aud through them all one 
heard on every side “We did it, with 
Continental-powered equipment.” 

. - . 


Continental's laboratory engineerin, 

and data are, without obligation, at the disposal 

of anyone seeking a solution of the power 
problems which are so impertant toduy» 


We invite you to write, 


facilities 





[ontinental 
Fugines 


CONTINENTAL MOTORS 
CORPORATION 


Offices: Detroit, Michigan, U.S. A. 
Factories: Detroit and Muskegon 
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Capacity and Production 


IGURES presented recently in Automotive Daily News| 


indicate that production of vehicle units by the American 
automotive industry in 1932 will be about 1,270,000. Well 
informed authorities in Detroit believe that the 
may do as well as 1,500,000 units. 

It is difficult to estimate the 100 per cent. capacity of 
the automotive plants of the country, but various authorities 
place 
the neighborhood of 8,000,000 units a year. Probably our 
industry could exceed this total if it were pressed by demand, 
because such a condition would put a premium on improve- 
ments in machinery which would quickly lift the output. 

However, suppose we accept the 8,000,000 vehicle units 
as the present capacity of our automotive plants and take 
the figure of 1,500,000 as the 1932 output. This would mean 


New York city | 


industry | 


the total possible output of vehicles at somewhere in| 


Telephone CA nal 6-1000. | Motor 


| meet legitimate competition on the 








that our automotive manufacturers are this year operating 


at less than 20 per cent. of capacity. The steel industry is 

down to 13 per cent. at this writing, but let that pass. 
Obviously, the lowered production rate 

enough to allow many companies to show a profit on opera- 


tions. Nevertheless, there is a silver lining. At 20 per cent. 


is 


of capacity the automotive manufacturer has had to pay! 
more attention to administration efficiency than ever before. | 


This was a situation where the demand for economy could 
not be met by purchases of labor-saving machinery or equip- 
ment of any sort to speed up production, because increasing 
output would merely deepen the basic trouble. 

Whatever chances for economy there might be must be 
sought in the internal administration of the company’s af- 
fairs. 
indicates that the executives were able to devise these neces- 
sary internal economies. We would be willing to gamble 
that every company in the industry is being run today on a 
basis of efficiency which was not dreamed possible in 1929 
and 1928. 

The point is, that after 
become merely an evil memory we are going to retain many 
of the improvements in administration and much of the in- 
creased efficiency in operations that were forced upon the 
industry by the business evaporation. Manufacturers, from 
today on, are going to know how to get the most out of 
machinery. They will buy with a closer 


not good! 


That our industry is in no worse shape than it is} 





the depression of 1929-1932 has} 


eye to economy | 


than they did when lavish expenditure for equipment was a} 
| Nicholson Universal Steamship Company of Detroit, reputed 
| to be the largest individual transportation carrier of automo- 


definite business asset. 
The great depression has brought all-of us much grief, 
but it will leave some real benefits in its wake. 


UTOMOTIVE DAILY NEWS recently 


| least six months’ output, and so an 


| they had to absorb in the last three 
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On the Other Hand 


AC SPARK PLUG 
HEAD REPLIES TO 
RECENT LAW SUIT 


(Continued from Page 1) 

Improvements filter. So 
long as AC sold its filters at sub- 
stantially the same prices as Motor 
Improvements no complaint was 
made. Finding itself unable to 





merit and price of its filters Motor 
Improvements files this suit, claim- 
ing that AC is guilty of unfair com- 
petition because it is manufactur- 
ing and selling an inferior filter at 
a lower price than Motor Improve- 
ments, which takes away from Mo- 
tor Improvements a_ substantial 
amount of business upon which it 
thought it had a monopoly. Labor- 
atory and operating tests prove the 
claims of inferiority are ridiculous. 
The real cause for complaint is that | 
the AC filter is sold at a _ price 
which Motor Improvements does 
not care to meet. 

“The announcement in connec- 
tion with the matter that some 
similar proceeding had been put 
before the Federal Trade Commis- 
sion is most unusual, because the 
Federal Trade Commission does not 
make public any «-mplaints made 
to it. It is apparent that this pre- 
mature publicity, contrary to the 
established practice of the Federal 





Trade Commission, must have 
emanated from Motor Improve- 
ments, which is further evidence 


that the whole procedure is simply 
a publicity performance seeking to 
influence the trade.” 


TIRE MAKERS PLAN 
INCREASE OF 11% 
IN PRICE OF TIRES 


(Continued from Page 1) 


have supplies of materials for at 


increase in prices could be deferred 
for some time, they say. However, 


in view of the heavy losses on in- 
ventories of raw materials, which 


years, they believe they are en- 
titled to whatever appreciation their 
inventories will show, now that the 
prices of the commodities have ad- | 
vanced. 





;ment in the railroads, 
|} ment contends that some steps must 


GETS FORD COMPANY ORDERS 

Springfield, Mass., Sept. 6.—The 
Moore Drop Forge Company is said 
to have been the recipient of three 





substantial orders from the Ford} 


Motor Company for forgings for the 


}new eight-cylinder Ford car and | 


will put back to work a portion of 


its employees who have been idle for 
several weeks. 
pany when interviewed declined to 


comment, but indicated a statement | 


may be made. 

According to reports coming from 
employees who revealed they have 
been instructed to return to work, it 
was believed that approximately 60 


INDIAN GOVERNMENT 
TO START BUS LINES 


Washington, Sept. 6—The de- 
pressed condition of the state rail- 
roads of India is causing grave con- 
cern, and it is reported in trade 
circles that the government plans to 
introduce in the legislature within a 
month or two an amendment to the 





Railway Act, enabling the govern- | 


ment to conduct its own motor bus 


services, according to a report to the 
Department of Commerce from 
Trade Commissioner Charles F. 
Kunkel, Calcutta. 

The financial position of the gov- 
ernment railways has long been a 
matter of concern, it was stated. A 
loss of no less than 100,000,000 rupees 
on the current fiscal year ending 
March 31, 1933, is anticipated. The 
total reserves of the railways but a 
short time ago were 180,000,000 ru- 
pees, but these have entirely disap- 
peared. (Indian rupee equal to about 
26.2 cents, U. S.) 

With such a large capital invest- 
the govern- 


be taken to protect the roads against 
the present competition from the 
buses, both long and short hauls. It 


was pointed out that maintenance | 


of proper feeder services to the main 
railway lines is an obvious primary 


necessity of an efficient and paying | 


railway. 

At least 99 per cent. of the bus 
services of which the railway com- 
panies are complaining are Indian 
;owned and managed. 


SPARKS from JJETROIT 


(Continued fr 


him on in his travels over 


the reminiscent trail, 


om Page 2) 


the con- 


ductor found he had a lot in common with this Curtis Smith. 


k 


WHILE I AM on ‘ive water wagon, 
telling you of the pick-up I have noted in the use of steam- | 
delivering new cars into dealers’ 


ships for 


bile traffic in the country, 
its vice-president in charge of t 


* 


hands. 


tells me through P. G. Findlay, 


raffic, that just the other day 


carried an ex-|it had so many new cars to move to Cleveland, Buffalo and 


tremely interesting article by William L. Hughson, the| Oswego that the Crescent City couldn’t carry them all. There 
were 410 cars in the boat load that left Detroit and there 
were ninety-three more that had to wait until the next day. 


well-known Pacific Coast dealer in Ford cars. Mr. Hughson | 
began his career in the automobile dealer field in 1903, and, 
nearly thirty years later, he is still in the business, a suc- 
cessful and prosperous dealer, somewhat of an anomaly 
these days. 

In one of his articles Mr. Hughson makes a signifi- 
cant statement, which we recommend to every last one of 
our dealer readers, as follows: 

“I sincerely believe that our efforts along the line of 
service have saved our business in times of depression and 
at times when we had no cars to sell. Take the present 
depression. If it had not been for our customers, whom we 
have tied to us by giving the best of service. we could not 
have kept up and pulled through.” 

The Hughson organization has been trained to follow a 
service sale just as energetically as it does a new car prospect. 
Any car owner who comes into the shop for a service job gets 
2 letter when it is time for him to come in again. He gets 
a series of five reminders, in addition to personal calls. If 
there has been any failure of its service, the Hughson organi- 
zation wants to know what it was so that it can be remedied 

And the net result is a going and prosperous business, 


in | 


Nicholson operates a 
principal ports on the Great | 
is the extension of this service 


ship daily 
between Detroit and Cleveland and its service touches all | 


in each direction 


wakes. A recent achievement | 
to the port of Oswego, N. Y., 


'which puts it into immediate touch with New York, Phila- 


‘according to J, 


delphia, Baltimore, Washingt« 


territory. 


WE 


under 


+. " 

THE DISCO 
sun—not eve 
C. Wood of 
Company, who criticizes our p 
‘We found out several y 


MAKE 


new the 


sunlight was best suited for inspecting our finished automo- | 


bile body hardware and we h 


|good success in all our inspec 


even in a period when the country was in the depths of a. 


depression and the company had no new cars to sell. 
is a record which every dealer may profitably scan. 


” 


and assembling, 


Imagine buying an ania 


yn, Boston and 


* j 
VERY that there is nothing 


n Buick synthetic 
the Hancock 
aragraph on the subject. 

ears ago that this synthetic 


sunlight, 


ave been using it with very 
tion operations after plating 


Mr. W ood writes. 


en i 5 cents! Detroiters 


are offered this bargain by Sears-Roebuck, the mail order | 


house. However, to enjoy this 
to also buy a casing. Instead 





extremely low price you have 
of quoting one price for the 


That! two the advertisement arouses public interest by the offer | 
‘of a 5-cent tubs. 








Officials of the com- | 


so to speak, I’m | 


The | 


intermediate | 


Manufacturing | 











of the 104 drop hammers will be put 
to work next week. How many em- 
ployees will be affected was not 
known by those who have revealed 
they are to return to work. 

The Moore Company operates 
plants in Springfield, East Spring- 
field and Chicopee. The Chicgpee 
plant is the largest of the three and 
the bulk of the heavy forge wark is 
done here. 


BOOST PAY IN 2 MILLS 


Paterson, N. J., Sept. 6.—Continu- 
jation of the move for a higher wage 
scale in the silk manufacturing in- 
austry was noted with the an- 
nouncement that the Zisblatt silk 
mills of Paterson has announced a 
raise in wages varying from 17% to 
25 per cent 

The Zisblatt mill, the second to 
announce 4 Salary increase, in said 
to employ 100 men and women and 
is NOW running night and day shifts. 
It will continue to work as steadily 
}as in the past years, during which 
there have been no lay-offs. it was 
declared. 

The Brown Silk Company. oper- 
ating 130 looms, raised the pay of 
its employees one-half cent on each 
yard, it was announced. 


BUSINESS IMPROV EMENT 


Providence, R. I., Sept. 6.—A. R. 
Tulloch of the Western Massa- 
chusetts Employers’ Association at- 
tended a New England conference of 
employment association secretaries 
j;at the Pomham Club here, when re- 
|ports were presented by secretaries 
from various centers of southern 
New England, giving a unanimous 
verdict that business feeling is al- 
together better in the district than 
it has been for many months. It 
was reported that more orders are 
being placed in our industrial cen- 
ters and that other large concerns 
may be expected to join the list of 
those already reported as staging 
revivals. James A. Rogers of the 
Associated Industries of Rhode Is- 
land presided, and about fifteen 
secretaries were in attendance. 


[COMING EVENTS —] 











of Automoe 


tive Engineers, production meet- 
ing in connection with Machine 
Tool Show. 

10-17—Cleveland, 0O. National Machine 
Tool Show. 


12-17—Cleveland. Machine Shop Practice 

| Meeting, A. S. M. E. 

14-16—Atlantic City. National Petroleum 
Association Meeting, Hotel Traynor, 

15-1;—Atlantic City, N. J. American Trade 
Association Executives’ Annual Meet- 
ing. 

19-20—Harrisburg, Pa. Pennsylvania Autoe 
motive Association Gonvention. 

27-28—Chicago. Nationa] Association Motor 
Bus Operators. 

27-28—Chicago. Americun Electric Railway 

Association Meeting. Hotel Stevens. 

1—Dallas, Tex. American Institute 

Mining and Metallurgical Engineers, 

Petroleum Diylision 


OCTOBER 
3—Buffalo, N. ¥Y. Society of Auotomo- 
tive Engineers’ Production Meeting, 
7—Buffale, N. Y. National Metal Con- 
gress. Sponsored by American So- 
ciety for Stee] Treating, with co-op- 
eration of American Society of 
Mechanica! Engineers, Institute of 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society, Wire Association. 
7—Washington, D. C. Nationa! Safety 
Council Meeting. 
‘- }—Buffalo, N. Y. National Metal Ex- 
position, 174th Regiment Armory, 
W. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 


30-Oct. 





4- 8—Buffalo, N. Y¥. Nationa! Iron and 
Steel Meeting. 
4- 6—Toronto. Transportation Meeting, 


S. A. E., Royal York Hotel 
6-16—Paris, France. Passenger Car Show. 
10-14—Atlantic City, N. J. American Gas 

Association. 
13-22—London, England. Olympia Show. 
17-22—Atlantie City, N. J. National Hard- 

ware Association, Accessories Branch, 

NOVEMBER 
11-19—Glasgow, Scotland. Motor Show 
| 14- 16—Atlanta, Ga. Nationa) Tire Dealers’ 
Association 
1j7—Houston, Tex. American Petroleum 
Institute Meeting 
18-Dec. 4—Paris. Aeronautica! Show 


DECEMBER 
3—Detroit. National Standard Parts 
Association Convention 
5—New Orleans, La. Association 
Asphalt Paving Technicologists. 
5- 9—New York. Annual Meeting A. 8, 
M. E 
5-10—New Power and Mechanical 
Engineering Exposition 
5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 
JANUARY 
7-14—New York City. Nationa! Automo- 
bile Show, Grand Central Palace. 





ae 


> 


of 


York. 


16-23—Detroit. Highway and Building 
Coneress. 
*8-Feb. 4—Chicage. Nationa! Automobile 
Show, Coliseum 
FEBRUARY 
11-18—Kansas City, Mn. Kansas City Moe 
tor Car Dealers’ Show. 
| 27-Mar. 14—New York City. Chemica) Ex- 
position, Grand Centra! Palace. 
APRIL 
| 20-21—Cleveland, 0. National Petroleum 
} Association. 
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| Production - -E 


Salerni Transmission, Fluid Fender 


Flywheel, Adopted by 


British 


Three British cars, 
Salerni transmission as part 


Makers 


it is announced, will include the 
of their 1933 chassis. One of 


these cars is the Riley, which is an important make on the 


other side. 


The Salerni transmission embodies a fluid flywheel and | 


a mechanical coupling unit. 


This unit has been used in 


some few special cars, and its performance caused a great 


deal of favorable comment. 


This is the first time that the 


Salerni transmission has found a place in a production line. 
A brief description will be interesting, and we are 


quoting our English contemporary, 


This tranmission in _ its 
form is shown in the accompanying 
illustrations, and it will at once be 
recognized that it consists of a form 
of fluid flywheel, or hydraulic 
coupling, betwcen the eng'ne and 
gear box, with a Salerni mechanica! 
coupling at the rear of the gear 
box. The hydraulic coupling is ot 
the usual general form of such de- 
vices, consisting of a driving and a 
driven member in each of which 
there is formed a series of cells. The 
two members constitute a 
vessel which is filled with oil, and 
the two series of cells form a num- 
ber of annular paths in which the 
oil circulates owing to the action of 
the driving member, the latter 


forming a part of the engine fly- | 


wheel. The oil is, in fact, circulated 
in a path which has been described 
as similar to the stripes on a bar- 


URight) The Salerni mech- 
enical coupling cons:sts of iwe 
sets of dogs which, when separ- 
oted, cun only be engaged when 
their speeds synchronise 


(Petow) On the production 
Cenmnission the controls are 
en loved 






PLEEM 
The fluid flywheel of the Salerni trane- 
mission in tle production form, showing 
the eit lead from the reservoir carried on 
the dash 


ber’s pole, suppesing the latter to 
have been bent into a ring. 

This circulation of the oil results 
in the driven member being caused 
to rotate in the same direction as 
the driving member, and the faster 


the driving member runs, the more | 


nearly will tne speed of the driven 
member approach it; in other words, 
the less will be the slip. Actually 


at low speeds the slip is very great, | 


even 100 per cent. at “idling” speeds, 
so that the driving member may ro- 
tate and the driven member remain 
stationary. Thus a car with a fluid 
flywheel needs no other form ot 


clutch, for it can remain stationary | 


with the engine idling, and will move 
off from the rest as the engine is 
speeded up, gradually picking up 
speed as the slip decreases. 

In the fluid flywheel used in the 
Salerni transmission, there is a ring 
valve in the driving member actu- 
ated by a suitable control at the will 
of the driver, and the action of the 
valve is to form an obstacle in the 
path of the oil so that the drive 
from one member to the other may 
be eliminated when desired. 

The 


rear of the gear box consists of a 
special form of dog clutch which can 
be disengaged by a suitable control. 
When the dogs have been separated 
they are held out of engagement by 
reason of the sliding dogs resting on 
distance pieces known as ,a: baulk 





closed | 


mechanical coupling at the | 


The Autocar: 


6. ——_-- ——— --- 


latest ¢ 


| ring, and this in turn is carried on 
one member of a free wheel device 
|The baulk ring has a coned edge 


wheel, while the inner race of the 
|free wheel] is formed on the non- 
sliding dogs which are secured to 
| the end of the gear box driven shaft. 
The dogs will remain separated so 
long as there is a difference of speed 
between them. 

Behind the fluid flywheel and in 
front of the gear box there is a con- 
tracting band brake, really acting as 
}a clutch brake, and this is operated 
|by a control from what is normally 
the clutch pedal. The controls for 
|the mechanical coupling and for the 





|ring valve are also operated by this | 


pedal by an ingenious arrangement 








Diagram of the tra 
hydraulic and mec 









G.meral errangement of the tronemissuen 


of links so arranged that a sequence 
of operations takes place. 

As the pedal is depressed, its first 
movement slides the ring valve for- 
ward, so that torque ceases to be 

; transmitted from the driving to the 
driven member of the _ flywheel. 
|Further movement of the pedal 
| separates the dogs of the mechanical 
coupling, and the gear box is, wiere- 


fore, isolated from the engine -*a 
from the propeller shaft, so that 


when still further movement of the 


pedal applies the band brake the 
gears come rapidly to rest. Thus 
easy, rapid and foolproof gear- 


changing results. 


As the clutch pedal is released. the 
band brake is freed, but there will be 
.a difference in speed between the 
dogs 9 fthe mechanical coupling, so 
that it will not engage unless the 
driver speeds up the engine. Ac- 
cordingly, the driver can free whee! 
if he wishes to, and the clutch pedal 
will remain partly down, the dogs 
being apart and the ring valve in 
operation. 

When the driver speeds up, as he 
would normally do after a gea: 
change, or when he does not wish to 
free wheel any more, the residual 
drag in the flywheel is enough to 
|speed up the driven member, the 
|gear box, and the slower running 
| set of dogs, so that the latter engage 


(Continued in Page 6) 


which engages with a similar cone | 
face in the outer race of this free | 








| 
| 
| 
} 


The Moulding 
| Company. Detroit, puts out the Her- 
| Zim fender moldings and running 
'board moldings. The fender mold- 
jings are designed to give a custom 
built appearance and to protect the 
|fenders from scratching and mar- 
|ring. The parts are made of brass, 
| finished with a heavy chrome plate 
ito prevent their rusting or tanish- 
| ing. 


~ THIOKOL PARTS 


Palmyra, N. Y., has announced the 
| development of a number of packing 


Herron-Zimmers 


jitems such as diaphragms, discs, 
| gaskets, etc, made of various Thio- 
| kol compounds, 


This material, chemical 
product, has most of the character- 
istics of rubber but is not affected 
by solvents, and does not oxidize. 
Because of this it is fitted for use 
lin packings, where rubber coming 
{in contact with solvents would 
quickly disintegrate. 

The new Garlock packings made 
of the Thiokol compounds are rec- 
ommended in place of rubber espe- 
cially where they are to be employed 
}near such things as gasoline, ether, 
| kerosene, carbon tetrachloride and 
}gas. Tests of the new material have 
shown that, in joints, flanges and 
valves the Thiokol packings are 
| Superior not only to rubber but also 
to leather and metal, 

No sign of deterioration has been 
|found in the new packing items 
even when in use for long periods 
lof time. This, according to the 
manufacturers, will result in im- 


a new 








|mense savings by users of machin- | 


ery since expensive replacements of 
packings will be no longer necessary. 


It is claimed that pipe-line operators | 


| will find the new packings a great 
| benefit, since they will eliminate the 
necessity of expensive excavating to 
get at the pipes for repairs. 

Because of their unusual prac- 


Thiokol packings for this field are 


|being featured in the Garlock line. | 


Discs made of this material have 
been found particularly successful 
in the automatic valves used in gas- 
oline dispensing stations on filler 
hose, tank wagon valves, and in or- 
dinary pipe-line valves handling 
gasoline, benzol and other rubber 
solvents 


eering 


ticability in the petroleum industry, | 








and Running Board 
Mouldings 





| The running board 
| designed to protect the running 
and to prevent accidents re- 
Thev 


boards 
| sulting from slippery boards. 


lare made of rust-proof 
have rubber inserts and special end 
|clips that show no screws. Both 
these units may be had for any 
| make of car and may be installed bv 
‘anyone 


IMPROVED MONARCH 
BATTERIES 


Monark Battery 
Chicago, 


The 
general 


Company, 
offices have re- 


cently announced several changes 


in its types of batteries. 

This company incorporates several 
exclusive features into its product, 
as an type rubber 
separator that practically eliminates 
the possibility shorts and dead 
cells. This insulator not only covers 
just the metallic part of the positive 
plate, but also covers the bottom 
edge, which prevents dead cells and 
short circuits, even though the 
plates should become warped or 
buckled from abuse. The _ slotted 
feature of this insulator allows the 
maximum in performance and does 
not reduce the capacity of this bat- 
tery, it is claimed. 


SILVER CUP AWARDED 
WESTINGHOUSE LAMP 


such envelope 


of 


Bloomfield, N. J., Sept. 6—The 
Bloomfield plant of the Westing- 
house Lamp Company has been 


|awarded a silver cup in a merchan- 
dising sales campaign conducted bv 
;the entire Westinghouse organiza- 
tion during May and June. The 
prize was awarded for the highest 
average per employe. H. S. Black, 
manager of manufacturing and en- 
| gineering made the presentation. 


of $2,900,000 worth of electrical ap- 
pliances by the entire company, of 
; Which the Bloomfield plant ac- 
;counted for $100,495. The Bloom- 
| field plant averaged 12.4 points per 
The Westinghouse Ele- 


employe. 
;}vator Company was second, with 


17.28 points per employe. 


Tire Regroover 





THE Chase Manufacturing Company, St. Louis, 
new tire regrooving toel, which embodies two handles, such as a 


draw knife has. 


Mo., is offering a 


This design is said to make the tool steady, easy 


to guide and push. The electric element is placed where it is needed 


and heats to a cutting 





point in three minutes 





moldings are | 


The campaign resulted in the sale | 








‘To Fly a 


STINSON 
And Good 


Business, Too 





hyblem, | 


| 


‘Profit by the experi- 
‘ence of other automo- 
bile distributors who 
have purchased a 
plane. 


They found that while 
they were saving time 
contacting their own 
organization and call- 
ing oOn_ prospective 
dealers, they could 
also learn to fly. It’s 
‘easy in a Stinson; al- 
‘most as easy as learn- 
‘ing to drive a car. 


It cuts down the cost 
of owning a plane, to 
be your own pilot, and 
you will enjoy flying 
the plane yourself. 


‘When you have busi- 
ness trips to make, 
‘combine business with 
'pleasure. Get there 
lfaster. Out-distance 
competition. Cover a 
wider territory. Get 
‘favorable publicity. 
‘Be comfortable. re- 
freshed, rested, exhili- 
-ated, all the way. 


Write for 
Further Details 


STINSON AIRCRAFT 
| CORPORATION 


Wayne, Michigan 
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Salerni Transmission, Fluid New Dealers] -tse"s"s “S22 


Canton. 

Studebaker—A. T, Pickrell Motor 
Company, Urbana; Hester & Son, 
| vAnburn— Court House, 





Flywheel, Adopted by | é 
British Makers _ Appointed 





Auburn—Pietro DiNovo, Steuben- 








HOFFMAN SCHEDULED FOR 
TWO TALKS IN OCTOBER 


Trenton, N. J., Sept. 6—New Jer- 
sey will play an important part in 
the twenty-first annual safety con- 
gress and exposition of the National 





NEW JERSEY | ville; Fred J. Gerwin, Gibsonburg; pronto ao at Washington, 
| Rockne—MacFulton, Inc., Cam-| Bastel Brothers, Upper Sandusky; | October 3 to Siele a 
(Continued from Page 5) den; the Service Garage of -_ Clifford E. Hock, Marion. acne eet a ype ge 
|} Oranges, South Orange; Franklin tO . 
and allow the pedal to be pulled inconsiderable at ordinary speeds. At | Motor Company, Newark: Pierce- | ee official appearances at the congress, 
right up by its return spring, so{the same time, should one attack an| Arrow Sales Corporation of Newark, | , Rockne—Owen Garage, Grand-| both on October 5, with addresses 
os re ‘ : Newark | field; Wolleson Motor Company,|on “State Regulation of Commer- 
withdrawing the ring valve. | impossibly steep hill on, say top gear | Newark, | Perry; Clarke Motor Company,| cial Cars and Their Operators” and 
‘egards ar ring is| : > ines Studebaker—Marchese Motor Car}. .?) ” sé pe , on 
As regards gear changing, it is|and not change, the car goes slower | company Passaic: Wallace Motors Vinita, “Education of the Adult Motorist. 
simply a matter of depressing the! and slower and comes to rest al-| Grane. Tas 5 a Auburn—John Young, Woodward, Traffic Engineer Arnold H.. Vey 
pedal fully, moving the gear lever,| though the engine continues to run| Auburn — Auburn Motor Sales! OREGON ‘oe a * roe nae 
releasing the pedal smartly, and ac- lat, say, 700 r. p. m, if the throttle | Company, Inc., Union City. |_ Studebaker—George B, ns or traffic Saidaad. tae Sourthanae 
celerating, If the pedal is released | be kept open, holding the eo — Eggie & Son, | Inc., Portland. lac Parker. deputy chief inspector, 
slowly the dogs may be heard to) stationary. ; NEW MEXICO RHODE ISLAND | will speak at the same section on 
chatter slightly as they pass over; Indeed, if balked on a hill one . : Auburn—Auburn Motors, Inc., | “What Can Police Do About 
one another, but as no power is being | engages a suitable gear for restart- Rockne—Ketchum Garage, Las | Newport. Traffic?” 
transmitted there is no shock. In- | ing, say second, and holds the car| Vegas. Graham-Paige—Graham Motor . a Ses ae 
deed, the natural action in such a@/on the throttle, not on the brake. | NEW YORK |Sales Corporation of Rhode Island, |GAS TAX COLLECTIONS 
case is to release the pedal at once,; When the road is clear, depression| Rockne—Sherman Motor Sales, | Providence, - DECLINE IN VIRGINIA 
when the dogs engage. Either up or |of the accelerator at once takes the Salem; West Garage, Middleburg; TEXAS a pin Mend ae 
down changes may be made asS|/car on up the hill. The car can| Reynolds & Kohler, Arcade: Leon- Rockne—Wentz Motor Sales. Big | 245° ine x 
rapidly as one can operate pedal and | actually be allowed to run back, by/ard N. Rhodes, Jamestown; Gal- Spring; Ball & Ball Motor duane month of July were ge * - 
gear lever | releasing the accelerator, and can be| lagher Motor Company, Inc., pany, Brownwood. net decline of $187,354 from July 
Owing to the “slipping clutch” ac- | arrested and moved up the hill again| Rochester; Ellis Motors, Winthrop; P collections. in 1931, which were 
UTAH $1,185,828 according to a report is- 














tion of the flywheel it is seldom /|by depressing it. | Oberwager Motor Sales, Inc., New : 5 7 
necessary to change gear, and traffic | As regards free wheeling, one| york city; Glen-Myrtle Garage, Studebaker—Miller Garage, Bea- | sued by the Virginia Motor Vehicle 
driving can comfortably be done on|merely depresses and releases the} Glendale, L. I. | ver, | Department. 
the silent third gear alone, or on| pedal, releasing the accelerator also,| Studebaker — Albert A. Coneys, VIRGINIA iekbir. moths os eee 
third and top, although, if rapid ac-|of course. As the momentum of the} Nyack. Stedehaker—Joe Baker Motor | ADDS TRUCK LINES 
celebration be required, it is better|car dies down, the accelerator has! Auburn — Dobbins Motor Car Company Bristol. Youngstown, O., Sept. 6.—The PF. 
to use second. The action of the|only to be depressed to bring the| Company, Freeport, L. I.; Birch| ; . J. Fournier Company here has been 
flywheel in starting the car from/engine up to running speed for the| Motor Sales, Hempstead, L. L.; WISCONSIN appointed local distributor for White 
rest on any gear is perfectly smooth.| dogs to re-engage. As the ring| Leatherstocking Corporation, Studebaker — Midway Motors, | ang Indiana motor trucks and here- 
On a hill there is no difficulty in | valve is closed until the dogs are! Cooperstown. Kenosha. after will be known as the White- 
deciding when to change gear as the | engaged. there is no torque being NORTH CAROLINA WYOMING Fournier Sales and Service Company. 
road speed falls off; one’s judgment /transmitted, and there is no shock| Studebaker—B. L. Branson Motor Auburn—Vernon E. Scott, Medi- |The concern is located in West 
is not upset by the slip, which is/at the moment of engagement. Company, Asheville. cine Bow. Madison Avenue. 


—_— 





CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Polk & Co, of Detroit, with the exception of ll inois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and 


New York city, are included in the New York state total. 


In this table, 47 states and the District of Columbia. 
















































































Some of this data has been published previously, but it is given here complete for the convenience of 


Returns for today: 


———— 











AUBURN GROUP CHRYSLER GROUP ____ FORD GROUP | __—SGENERAL MOTORS GROUP 
| | |] | | | tetas 
d .- | 3 z 2 3 

_ E 2 3 2; e3/| 2 2 2 2 as a | £ 3 g sg 2 

*i1] £28; 51318 3 |) 2) g 3/3/3114) 3 : 

< is | = 5S | a | Al & & » | ow = F-) 56 | 8 a | 6 i = 
Alabama | 8 8] 14) 2) 6 41 63 | 254) l 254 | 12] | 199| } 4| 23] 238 
Arizona | ] | | 2| 3| 4 7 16] 90| 90 | 6 } 51) 3| 4) 64 
Arkansas | 3] ae 11) 5} +18, +80) +414) 400) | 400 | 15| 2| 433) | 3] 11| 464 
California | 184: 6 190) 123] 158) 108) 558) 947 | 2912) 14) 2926 | 190) 32) 881| 18} 64| 94 1279 
‘Colorado | 17) 17| 18) 3) 160. (71) 108; 280; «2 282 | 20 4| 196] 3| 26) 249 
Connecticut | +32). + 2~*| 324 23) 46; 28) 272) 369| +472) 2| 474 | 60| 8] 361| 9j 27] 79| 544 
Delaware | 1| | aj 3. #2+a@ «40, 26 32} 79) | 79 | 6| 2| 81] | 2) 9) 100 
Florida | 15) 15| 26| 4| 10; ~—«*113] 153 | 540) | 540 | 19 | 310) | 7| 30| 366 
Idaho | 2 ~ 1] 5 i, .~—s«1 21; -—=ST | 87] 5| | 44) 2) j 51 
Hlinois | 201] l 201 | 175} 169) 136) 831 1311 | 2433] 23] 2456 | 222/ 38) 1682 23] 109} 216 2290 
Indiana | 7, SC«<YWY 58 | 56 92] 7, 367] 586) 1132] 6 1138 | 78 6| 718 4] 46) 112) 964 
Jowa | 15| 1| 16| 20; +14) «+28; 136 200}. + ~+705,.~2~«O«|~Sti‘<27~xZK*CGSYSCO!#!;~«<S ] 4a|~C~*é‘zY 589 | 21; ~~«6B| 710 
Kansas | 15) | 15] 25} 20] 18) 113) 176] 468] 1| 469 | 26| 2) 452] 1) 16 51] 548 
Kentucky } 16| 7 16 | 16| 22/ 13] 89) 140) ~=—«506 1| 507 | 16] 2| 361| | 7| 26/ 412 
Louisiana | 3 3| 4| 13] 25] 47| 89, 481; #2 483 | 11| 3| 330) | 9| 21) 374 
Maine _ | | | 4| 10] 10, ~«257| 81} ~—«212) | 212] 21| | 140) 1] 7| 35/ 204 
Maryland | 40| | 40; 18). 13; 20; 416 167, ~«649) 1| 650 | 22| 4, 412) 2| 14| 53, ~~~«807 
Massachusetts | 56| i 56). +68) 32). 54 456) 610} 1479) +13) + + #«+1400) + +140; 16 824| 5 61| 188} 1234 
Michigan | 49) } 49[ «80 100 86| 575] 841; 3901) 12) 3913 | 111} 7; ‘1301 9| 56 117] 1601 
Minnesota | 18] | 18] 44| 17| 37| 199| 297 | 791| 7| 798 | 42| 1| 507| 2} 2,—=Ct<“‘é‘é*YCY 642 
Mississippi | 1| = 1] . -— oo 33] 245 | ] 245 | 5| ] 258| | 2| 9] 274 
Missouri ] 24/ 24 | 49) 48) 41) 324] 462) _—‘813] 3| 816; 60 2| 586| 3| 34| 48| 133 
Montana | 4 | 4| 10| 12} 16| 65] 103 | 230) j 230 | 18] | 195] | 7 40) 260 
Nebraska | 9) | 9| 11) 3] "12; ~—~«80)~S*~=«“C*é« iY 464| 1] 465) 19| 1] 314] 2) 8) 43] 387 
Nevada | 1] 1| Cc ee 29, ~SO*~*«~Y 78 | | 78 | a | 5| 4 101 
New Hampshire | 6 | 6] 5] 11 6| 53] 75 | 152| 1] 153 | 12) | 94| } 9| 21| 136 
New Jersey | 78| 1) 79 | 78| 83] 72) 474] 707] 1321] 7| 1328 | 137| 14] 870] 11| 52| 141) 1225 
New Mexico _‘| 2] 2| =. 23] 35, —*:148; | 148 | 20| 2) 105) | 1 10| 138 
New York | 466) 5 471 | 413| 375| 282; 2452) 3522, 4989; 58) 6047) 766,  88| 3606 58| 243] 535| 5296 
North Carolina | 13| | 13 | 29| 12| 33| 114] 188 | 814] 1| 815 | 31 546] 2| 11} 66) 656 
N. Dakota | ] | 4| 8) 4 53} 192| | 192] 8) ae 5| 8| 15 
Ohio | 136) 1] 137 | 86| 142] 96| 594] 918] 2330| 14) 2344 | 120| 20) 1135) 10} 60) 162| 1507 
Oklahoma | oe i7| 13) 19| 39| 105] 176 520| 1] 521 | “u.C~«m”~”~«CSS:*~“‘“C SCO®#~;£74O]”~=~«~ |S” 667 
Oregon | 5 | 5] 19) 6) *12) 53] 90| 236) 4) 240 | iy Ssti<‘iY~SC~i,SSC~idYSC“<;‘(C;CéY:CSC*CéK 1 
Pennsylvania | 164) 1| 165 | 252! 185) 184; :1131| 1752 | 2514] 12! 2526 | 245) 21; +1549] 18} 104/ 279) 2216 
Rhode Island | 22 22 | 18| 25| 9| 92] 144] 222 i 223 | 34) 2| 143} 1] 8) 30) 217 
South Carolina | 5| ! 5| 3j 8| 8) 30) 49] 323] 323 | 8| | 208) 4| 15} 236 
South Dakota | 1] i| 15] 5] a 78 179| | 179| 9| 143) | 7 17| oe 
‘Tennessee BE } 12] 16, ~—+18 17,110} 160| 588; ——~S 588| 23] 2; 483) qa oe 
‘Texas | 26 2 28 | 73 27] 62) —-200) 362) —«1714| 3] 1717| 119] 6| 1620) 9| 18} 119| 1891 
San | 3] ] 3| 3] i9| 22] 97) | 97] 6| 2| 57| ] 4] 3| 72 
cement a ee ee ee | 148} 15) | ____ 63] [6 ___13i 98 
vegmia | ] 13 | 21 36| 31; —*118 206 | 844) 844 | 35| 4) 589) 3| 10| 85) 126 
Washington 12) ] 12| 33| 19| 28; 103] 183! 421 2) 423 | 42) 3) 215] 1 9] 29) 309 
W. Virginia | 2| 9| 21 13] 27, ~~ 102 163} 328| 3| 331 | ij 2) 229) | 6| 36| 284 
Wheensin = fj 30] 31] 33] 53] 273] 390] 890) 3| 893 | 55] 3] 543] 10) 26, ~+«74) 711 
A Pa es 3| 8| 2| 6] 19] 35 | 69] | 69| 13| 1 36 ] 1 4) 55 
Dist. of Col. 59| | 59 10 23). ~23,. 64) ~1201 571 5 576 26 2] 312 1 16] 62 409 

Line Total 1860 20 1977 1853} —«1779| +~—«:10928 39311 202 2969 310| 24659 210) 1173) 3170) 

Gp Se | 1880 | | ] 39513 | ] | | |... 32401 


16537 | | 


*Not in production, 
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Replacement Parts Sales 
Hold Up Well in Nebraska 





placement parts. The improvement 
of business in general in all likeli- 
hood will boost the sale of acces- 


sories and shop equipment. 
T. B. Strain, vice-president of the 
Continental National Bank of Lin- 


Lincoln, Neb., Sept. 6—The sale 
of automobile replacement parts in 
Nebraska has held up unusually well, 


although shop equipment and gen- 
eral accessories have moved rather | 
slowly, falling off about 15 per cent. | 
so far in 1932 from the same period 
@ year ago. Parts jobbers look for a 
continued healthy trade in replace- 
ment parts and perhaps a little im- 
provement in shop equipment and 
accessory sales, especially next 
spring. 

The bankers consider the jobbing 
of automotive supplies as being one 
of the soundest phases of business 
in the Middle West, and look for 
this business to continue on a fairly 
even keel, even though the much- 
hoped-for economic recovery fails to 
materialize this fall. 

George W. Holmes, president of | 
the First National Bank of Lincoln, | 
Neb., one of the largest and best 
established financial institutions in 
the corn belt, said: “Wholesalers of 
automobile replacement parts and 
accessories in this community seem 
to have been less affected by the | 
depression than most other lines of | 
business, and their position at this 
time is strong in a financial way. 
This can be accounted for, no doubt, 
by the fact that many motorists are 


dustry has reason to feel hopeful 
over recent developments in 
business world, and he thinks that 
improved market conditions for 
farm produce will materially benefit 


well as the dealers in passenger cars 
and trucks. 


business, as well as all other busi- 
nesses, depends largely upon the po- 
sition of the farmers,” said Mr. 
Strain. “The disparity between the 
prices of what the farmer sells and 
what he is accustomed to buy, has 
increased until, as recently reported 
by the Department of Agriculture, a 
given quantity of the farm staples 
will buy only about one-half as 
much of the other things as over the 
|five years ended in 1913. Obviously, 
this is not to the advantage of the 
automotive industry or other groups 
in the industrial system, and it has 
| been their undoing. It is destructive 
|of trade with that great section of 
|the population and the cities and 
fixing up their old cars rather than |towns in which agriculture is the 
trade them in on new ones as they principle business, as it is in Ne- 
used to do a few years ago, thus/braska. The prices of farm products 
creating a strong demand for re-'are made to a great extent in world 











coln, says that the automotive in-| 


the | 


the jobbers of automotive parts as | 


“Improvement in the automobile | 





markets, and any attempt to raise 
such a list of prices by artificial 
means necessarily encounters much 
skepticism, but present indications 
are that the law of supply and de- 
mand is accountable for the recent 
advances in livestock prices. It is 
reasonable to hope and expect that 
farm prices are goirig to improve.” 
“It is too early to predict what 
business conditions will be like this | 
winter and spring,” stated Joe |along with care not to overcrowd the 
Rosenberg, vice-president of the | field, and a selection of lines that | 
L. J. Messer Parts Company, Lin-/assure the maintenance of year | 
coln, “and we will have to wait until |*roynd volume, were today pointed | 
October and November in order to | out by leaders in the jobber indus- 
get a fairly accurate picture of what |try as important points to which 
is in store for us. Things do seem |they must give their attention. 
to be opening up, however, and our! Fortunately, in bringing the job- 
replacement parts business which | per situation to the surface, it is 
| has been quite satisfactorily all year | both possible and convenient to get | 
is doing slightly better this month. | pertinent facts of the situation not 
“Collections are the biggest fly in | only from these automotive leaders 
the ointment for us,” he continued. |on the firing line, but also from B. 
“We can get plenty of business, but |w. Ruark, general manager of the 
the credit situation makes much of | Motor and Equipment Wholesalers 
this business unprofitable and un- | Association, whose headquarters are 
desirable. With the wheat moving |in Chicago. 
to market this month, we have no-| Through correspondence and per- | 
ticed a little improvement in col-jsonal visits. Mr. Ruark, who is a/| 
lections and if livestock, corn and | much traveled man and keeps close- 
wheat prices continue to improve as jly in touch with conditions in the, 
they have so far in August we are | industry, is able to give a clear and 
going to see a big improvement in |accurate picture of the national 
the credit situation. Practically all |situation. He has just returned 
of profits in 1932 have come from | from one of the longest trips he has 
replacement parts and we have all | 
but quit handling accessories such 
as horns, luggage carriers, etc., but 
with an improved tone to business 
in general we expect to start push- 
|}ing those lines again.” 
| J. L. Hickman, buyer 





Chicago, Sept. 6.—Greatest Ge | 
velopment of direct community | 
branches by automotive wholesalers, | 





ito points throughout the middle 
|west, southwest and Pacific Coast 
| territories, and not so long ago he 
journeyed to the Eastern, Southern 
jand Southeastern sections 

| “Like those in every other indus- 
itry, the automotive jobber has been 
laffected by general conditions,” 





for the 


(Continued on Page 8) 


REGISTRATION STATISTICS, JULY, 1932 


New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. 


taken in several years, carrying him | 


he ! 


Chicago Jobbers to Develop 
Direct Community Branches 


declared. “Theoretically, one might 
figure that with the reluctance to 
buy new automobiles in as great 
jnumbers this year as last, the mo- 
torists would spend a far greater 
amount of money than heretofore in 
keeping their present cars in the 
best condition as to appearance and 


|mechanical ability. Actually, how- 


ever, such has not been the case; at 
least, not to the extent that one 
| would have a right to expect. 
“There is no question that a 
marked trend among jobbers has 


pene to add to their lines through 


greater variety, both as an assur- 
ance for the future, a means of 


| building up volume and an aid in 
maintaining year-'round business. 


“The plan of opening branches has 
been inaugurated by jobbers for 
some time, and the tendency seems 
to be growing. Such a movement 
has been undertaken to meet pres- 
ent economic conditions among 
| dealers who are not in position to 
|}stock heavily. A change in the 
branch situation has taken place, 
|the jobber branch now being a mer- 
chandise depot from the main es- 
| tablishment, and a convenient rather 
| than a reservoir depot at that. 

“Even though jobber volume has 
not been up to last year’s mark, it 
has held better than most busineses, 
because of the human desire to keep 


(Continuued on Page 8) 





Metropolitan district figures, compiled by Sherlock & Arnold, 


our subscribers. Readers desiring county, city, or town lists, or lists of owners in any given section may obtain these by addressing any of these three companies 
















































































































































































Wyoming. 

HUDSON GROUP STUDEBAKER GROUP | WILLYS-OV’R’D GR’P NON-AFFILIATED MANUFACTURERS 

States | | | € | | | = | ‘ State 
5 . © : 5 5 — s § . 3 s : | Sg Total 

si gig [fel dl ¢! 2 lebié8) a], @) a) a) 8) blaiad .ik 

% 3 = gsei;¢) 8 > =f =3 > £ ‘ = a & = i 

gle] « ad | wi] @ ~ Bo | 3 - & be o f= = Z = = = 
Alabama | 4) 1 5| l 5| 2) 7| 7 1| 8 | | | 4 eae 1| | Sot 
Arizona | 1 1| ] 4| 1| 5| 2| 2] | 3) | | 183 
Arkansas } 2 1) 3| | 8) 7 15). 6 | 6} j 3} I | 6 “| 2| ! 1017 
California | 68) 26| 94| 12; 221; ~—Ss:155) 388 | 84) 60) 144 | 40 5 77| 40 3 64 37 21| 15] 6,270 
Colorado |17 3| 20 | 9| 8 i7| 12) : 12 | 1 8 4 1 11 2 2 | _138 
Connecticut | 41| 13] 54 1| 29] 34| 64; il) ~—*3} 14] 1| 5 34) 10} i; 35) +20, +#«+ti ‘Jf 1,669 
Delaware | 2 1| 3] 1| 4 3] 8} 4 ##'@2 5 | | 1] 1| | 10) | | 240 
Florida | 13} 7| 20 | 1| Fy 4) 10; 13) ~~ ~«&@ i4 | 1| 2 10) 5] ay 7 8i 4) 61| 1,220 
Idaho | 3] } 3] | 2| _— . 6] | 1| ] | | } | 1| | 175 
Illinois | 77 43| 120| 19} 120|_~—Ss:113} 252] (165) 15} 180 | 6| 8 66) 50) 2; 10862 22| 20 | 7,154 
Indiana } 59; ~—~«3d 98 | | 86, ~=46) 132| 62 4| 66 | 3| 4) 23) 18) SO] S20, 8| 2} 3,139 
Iowa | 30) 16| 46| 28] 17| 45 | 56| 2| 53 | 3 | 11 S| 17) 3 5| 1| 1,826 
Kansas {iii 14| 25 | 3| 12) 8] 23,{ +21 l 21 | 1| 7 ~C*é‘aQ 12| 3) | 3] 1,313 
Kentucky } ‘14 6| 20 | i; 2, 6 27, ~«32)”~Ct«<C:«‘CS 36 | ] 1| 5) sj 3 J 3 | 1,183 
Louisiana | 5| 2) 7] ] 6) 6| 12} 4 1 5 | 1 - 4 22 5| 1| 7 1,022 
Maine | ‘18 5| 7s Ti 9| 20; ~‘:11| 2 13 | “T 3 - ll} «6 . | 575 
Maryland } 20) 5| 25 | 1) 23| 10| 34| 15| 1 6 | | 2) 12| 6) a 8 7| 6| 1,498 
Massachusetts | 94) 27| 121} 7 75) 73| 155| «56 11 67 | 2 7| 46 20 2; 103 35 16 21] 3,985 
Michigan | 165| 38] 203 | 4, 91, 4) 136; 57) 4 61 | 10) ij 50) i i) 35; ~—S25| Si 2| 6,968 
Minnesota | 20} 8| 28 | | 42) 33) 75 | 40) 8| 48} | 1| 20) 17; 3} 24| 16) 10| 4| 2001 
Mississippi | 2] 1| 3| | 8] ae a 5 | | ] TT | | | 583 
Missouri | 26| 8| 34| 3| 29) 24| 56] 33; 12 45 | 1j 2) 25) 17 2 33 12 10| 3| 2,275 
Montana | 8 1i| 19| 2) 7 8) 17| i2 3] 15 | , 3] 1j 216 4 4| 1| 675 
Nebraska | 8| 10) 18| ] 13/ 10} 23) +36 2 38 | 1| 1] 11/ 2 2 3 3 a 1,070 
Nevada | ] 4| 4| 3] 5| 8} 2 “| 2] | 3 2 1 1 | 1| 249 
New Hampshire | 8] 2) 10| i 8] 6] Is} 12) —~*211 13 | i 9) ] 8) 2| j LU lc 
New Jersey | 65) 22| 87 | 10) 85) 68) 163{~—«-23)~SC« 2 115 | 4) 4| 41 33 4, 70,386 14) 6| «3.916 
New Mexico | 3| 1] 4] i] 6) 2) aie nla a —— 3} 1j si 40 
New York | 265) 76; 341 | 41; 227, —S—«438) 706|  —-374| 7 444 | 5 34 215 129 21365168 74| 22| 16,860 
North Carolina | 23] 9| 32] l 24) 2 26 | —  F 15] 2 6 2 1) a 2 16{ i778 
N. Dakota | 3} l 3] 6) 7] a a) | 2) 1 | 5) 1| ee 
Ohio | 94) 30} 124| 4 99) 62) 165] ‘131 18) 149 | 2| 3 62! 17 6 61! 34 15| 12] _—«+5,556 
Oklahoma | 6 8| 14} 2| 14| 8| 24, ~—«21| | 21 | 1) 7 4 6 ] 8) 4 3 3|___—«1,469 
Oregon | 6| [ 6] 11) 8| 19] 11} 5) 16 | 1) 1| 24) 3) 2, Si, 2 ja 
Pennsylvania {109 44) 153 | 13} 146) ~—~«21:5 274) ~«-219 16 235 | 12 8) 90| 69 4 124) ~ ~=—57|_ S22 13] 1,720 
Rhode Island | 16| 2) is, 3) 20) 3] 2%, il i| i2| 1| 5| 6) 3 | 8) 4 2 ae 
South Carolina | 5| 3] 8} | 5| 2| 7| 1| | 1| | | 2| 5! td ee 
South Dakota | 3] 2) 5| | a7 8) 25] 4| 7| | | ao 3) ] a _s8 
‘Tennessee | 8 4 12] 1| 23) 6 30| —«36 1 37 | 1 lil 13 gCté«‘<“ 1 1} 1,414 
‘Texas | 19) - 27] 3 64) 22| 89] 33) 2 35 | 1 i 20 8 1 12 12 2| | 6.208 
Utah | I| 2| 3] i 2| 3 =a T| I 1| 6) ] ] 7 5 | ! at 
Vermont |i 4) i5| 9) 3] 12} 9| 2| ii | 5) 3 3 1 | | 342 
Virginia | 30| 9] 39 | 15| lil 26). 29) ~~ 3} 32 | 15] 12| 2| 6 1 1| 3} 1,583 
Washington | 26| 3] 29] 1| 25) 28) “y;)0CUu)t~<‘C||tSt*=C 1| 3| 13] 7! 33 8) 13) 9} Adee 
W. Virginia | 17| 6| 23 | } 24] 5| 29 | 24, ‘4d 25 | { 1| 13} 5| 1 5| 6, cc a a oe 
Wisconsin | 40! 15) 55| | 43) ~—-31 75| 64) 5| 69 | 5] | 23] 5| lil qS 3] 
Wyoming { a 9] 4 4 sy 1 1] ] 1 | Doe 

4 ‘ 1,308 


Dist. of Col. | 16} 6| 22] 1| 21) 25 


Line Total 1488) 548} 1758) 
Group Total | 
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New Die Casting Machine 





The Madison-Kipp Corporation of , heavy lever, whose fulcrum is close 


Madison, Wis., announces 


small die-casting machine known as | the machine for leverage. 


| oper- 
a new | to the metal well, whereas the op 


|ating handle extends to the rear of 
In idle | 


Kipp-Caster No, 1l—the Mechanical | position the plenger lever is latched. 


Foundry. 
features are: Its size, its ability to | 
handle all common die-casting al- 
loys, including the comparatively 
new metal magnesium; its quick 
die-changing arrangement, its con- 


Some of its interesting | To apply pressure 


to the metal, the 
|lever may be merely unlatched and | 


| allowed to fall, or it may be pumped. 


Operating routine is as follows: 
Pressure Casting — (1) Metal 


| poured into metal well by ladle from 


vertability into a permanent mold | 


machine for casting brass and its 
operation, which requires no pre- 
vious training or skill in the art of 
die casting. 

The mechanism is built into a 
one-piece body made of semi-steel 
casting a yard long, which is at- 
tached to a one-piece leg casting 
which is bench high. The essential | 
parts are: Base, body, ram, main | 
pinion operated by spoked wheel, 
metal well, metal forcing plunger, 
plunger-operating lever and die- 
locking plunger. 

The stationary die half is 
mounted on the head platen by 
means of one locating pin and one 
wing nut, which takes its final lock 
by a blow from a hammer and is 
similarly unlocked. The movable 
die half is mounted on the ram die 


| alloy 


| 


| but 


head by means of one locating pin | 
and two bayonet cam tracks, which 
fit over two pins of the ram ring. 
The handle of the ram ring 1s 
struck with a lead hammer for its 
final lock and also for tne reverse 
order of unmounting. 

The ram carries the movable die 
half up to the stationary die half 
when the spoked wheel is rotated to 
the left or forward. The main 
pinion wheel, which operates the | 
ram, also moves an auxiliary rack, 


which through a lever positions the | 
and 
| ing. 
| corrugated to hold any metal which 
|} may 


metal under the dies. When the 
cies are in closed position, the metal 
well is brought tightly up to the bot- 
tom of the die. Tne auxiliary metal 
well rack is equipped with a 
threaded stud extending up to the 
top of the rear body for setting 
pressure adjustments. When the 
dies are closed the metal well is 
automatically raised to casting posi- 
tion. When the dies are open, the 
metal well is automatically lowered 
to pouring position. A die lock is 
effected by means of a taper ma- 
ehined on the rear end of the ram 
onto which a tapered plunger drops 
when the dies are in closed position. 
This prevents the dies from opening 
when the metal pressure is applied 
in the die cavity. 

The metal plunger operates in the 
sleeved metal well by means of a 








|closing of the dies. 


auxiliary furnace. (2) Dies are | 
closed by means of spoked wheel. 
(3) Metal plunger lever is unlatched 


or pumped. 

Reverse Order—(1) Metal plunger 
lever is raised. (2) Die locking 
plunger is raised. (3) Dies are 


opened by means of spoked wheel. 
Dies for use on Kipp-Caster No. 


11 are identified as Kipp cam lock | 


They are made of cast iron, 
iron, or die steel, depending | 
on the kind of metal to be cast and 
the length of run, They are built 
to definite engineering standards 
so that dies may be transferred 
from one machine to another with- 
out change, 


| dies. 


Core pulling is accomplished auto- | 


matically with the opening and the 
An angle guide 
pin may be used for a core pull or a 
lever and roller traveling in a cam 
track may be utilized. The number 


of cores that can be moved and the | 


kind of core mechanism applied de- 
pends upon their size and location 
in the die cavity. 

A parting line splash guard moves 
in unison with the movable die half 
in opposite directions, that is, 
when the die is moved forward into 
casting position, the guard 
matically moves back to cover 
parting line. When the die 
opened, the guard moves forward 
into the clear for metal load- 
The inside of the guard is 
be accidentally cut out from 
the die. 

To prevent metal chilling in the 
metal well between time of loading 
and casting, asmall gas nozzle is in- 
troduced through the head plate so 
that a blue gas flame may keep the 
metal well casting up to proper 
temperature. 

It requires fifteen seconds to com- 
plete a machine cycle. Production 
speed, however, largely depends 
upon the operator and his ability 
to co-ordinate his movements from 
metal ladling to casting ejection. 
it is stated. 

Castings are automatically eject- 
ed from the die by means of knock- 
out pins fastened to a plate in 


is | 


auto- | 
the 
is | 


the hub portion of the movable die. 
As the movable die is opened the 
ejector plate is pushed forward by [f 
a stop rod in the ram. The ram} 
is made hollow to accommodate this 
ejector mechanism. 

To convert the Kipp caster No. 
11 from a pressure die-casting ma- 
chine to a permanent mold ma- 
chine for gravity casting brass, one 
adjustment screw is turned, which 





handle remain inoperative, but the 
die is closed and opened the same 
as for pressure casting, and core 


matic. The gate for 
}mold castings is on top instead of | 


}on the bottom of the die, as 
pressure casting. 


JOBBERS IN CHICAGO 
AIM FOR DEVELOPING 





COMMUNITY BRANCHES 


(Continued from Pace 7) 


cars running rather than laid 


| and useless. 
|} “On my latest trip particularly, I 
have noted a distinctly better tone 
and an increase in business activity, 
| particularly in the primary markets. 
The strengthening of prices in basic 
commodities and raw materials has 
taken place, but we must remember 
|}that such a turn doesn’t immedi- 
ately affect the secondary markets, 
although improvement in them is | 
, the logical next step. One particu- 
larly cheering note in the business 
| situation from now on is the almost 
incredibly low state of inventories, 
|which must be replenished and 
; Which account for the increased ac- 
| tivity in factories.” 

F. V. Grimm of Grimm-Hansen- 
Treland, Inc., a fast expanding job- 
|ber concern which recently took 
| possession of much larger and mod- 
ern quarters on Michigan Avenue’s | 
|}automobile row, is a firm believer | 
j}that “the salvation of the automo- 
tive jobber is branch stores.” 

“We experimented by opening our | 
| first branch on the north side, and | 
it has proved a money maker,” said | 
Mr. Grimm. “We are, therefore, 
now opening our second on the west 
| Side, and plan others to follow. 

“I am a firm believer in carrying 
| a well rounded out line, for our ob- 
jective is to do business all the year 


|}dle automobile and other radios, 
| Sporting goods, and, of course, a 
| general line of accessories and other 
automotive goods. I also believe in 
jobbers equipping their establish- 
} ments with machine shops for repair 
work. 

“As for the community branch, it 
| 1S a wonderful convenience for deal- 
| ers and other repair establishments 
in that they are able to buy their 
repair parts close at hand, instead 
of running down to the jobber's 
main store. 

“The worst handicap we 
| face in the jobbing, business in Chi- 
cago was the closing of banks, which 
had the effect of frightening people | 
in addition to causing them the loss | 
|of money. That situation has been 
| cleared up and confidence is return- 
ing, but if it had not occurred I am 
confident that the jobbing business 
jin Chicago would have 
| with last year, 





if not actually ahead 





30 per cent. this year, as compared 
with last, and July was worse than 
usual, but August has picked up 
quite a lot and I look for continued 
improvement throughout the year,” 
stated R. A. Kiken, vice-president of 
the Motive Parts Company of Amer- 
ica, Inc. “We in this business are 
dependent on economic conditions, 
and they seem to be getting better. 
The idea that the number of old 
cars in use is a barometer of the 
amount of business the jobber should 
do is an exploded theory. 


have five in operation. 

“As for new lines being introduced 
by automotive manufacturers, yet 
not automotive lines, there is much 
speculation over whether they will 
later be sold through automotive 
jobbers. Time will tell the answer, 
but I can see advtantages in such a 
policy, particularly in the case of 
home appliance items.” 





causes the metal well to remain} 
stationary in its lowered position. 
The metal plunger and plunger 


}pulls and casting ejection are auto- | 
permanent | 


in | 


up | 


|}around. As a consequence, we han- | 


had to} 


held even | 


|}of it. In my opinion, things are} 
improving, and I look for an excel- 
| lent business in winter goods, such 
| as chains, radiator covers, anti- 
freeze and other items.” 

“Our business has been off 25 to 


We are | 
believers in branch stores and now | 


Charge Bankers Advise 


Against 


(Continued from Page 1) 
sale of forty-two new cars at a value 
, $32,500. 

“If the balance of the 100 dealers 


this would mean a loss of 247 new 





car sales, having a value of about 
$191,200.” 
In a further statement to The 





| Record, Secretary Berrien said: 
“You are familiar with the part 
| which the automobile industry plays 
|in the weltare of this country. It, 
with all other industries, has suf- 
| tered during the past two or three 
years, although it has maintained 
}its position of leadership in the mat- 
ter of mass employment proportion- 
j}ately in excess of other industries 
|Further maintenance of this posi- 
tion is dependent upon the market- 
ing of its products. Anything which 
nitigates against that result has a 
| harmful influence on the many in- 
|dustries dependent upon it.’ 
CALLS BANKS HOSTILE 

“In addition to the existent bur- 
den of taxes now carried by the 
industry, which are sufficient to 
| threaten the very existence of it, 
|we find an increasing number of 
buyers who are depositors in savings 
}banks or trust companies handling 


savings accounts, meeting with very | 


| definite delays in and opposition to 
jthe withdrawal of their money. 
| thereby being prevented from pur- 
chasing cars. Since the bulk of all 
| automobiles are now sold to ghe ‘sav- 
|ings account type of buyer, this be- 
comes a Vital problem.’ 

“This attitude of the banks is so 
opposed 
|competent tc 


|‘everything should be done to put} 


|money into circulation,’ with its 
| build-up of further employment and 
attendant benefits, that we call your 
attention to this recent development 
| believing that it warrants your in- 

vestigation and, subject to your find- 
jings, comment editorially, as well as 
|attention from your business office.” 


REPLACEMENT PARTS 
BUSINESS HOLDS UP 
__ WELL IN NEBRASKA 


(Continued from Page 7) 
Co., 


| Sidles-Duda-Myers 
good year so far for 
parts, but a dull market for 


equipment and _ accessories. 
company is one of the largest of its 
kind in the middle west, maintaining 
| stores in eight cities besides Lincoln 
|where its headquarters are located, 
|and serving the entire state of 


reports a 
replacement 
shop 


| Nebraska, along with most of Iowa, | 


|South Dakota and Wyoming and 
| parts of Kansas, Missouri and 
Minnesota. 


“While shop equipment has done 


| very little for the first seven months | 


jof this year, we have noticed a 


slight improvement in this line for | 


first three weeks 
Hickman declared. 


the 
| Mr. 


in August,” 
“A number 


|of garages and service departments | 


| that have been struggling along with 
|}old and worn equipment have be- 
gun to make replacements, and with 
}a general improvement in business 
we look for 
}this business. The number of new 
| Service stations and garages starting 


in business has been greater in Au- | 


}gust, also, than for any month this | 
| year. 

“Credit conditions have been bad 
this year,” he continued, “but if 


prices for farm products continue to 
advance, no doubt collections will 
loosen up. At present we have ad- 
vanced all the credit we can to deal- 
ers, who in turn have done the same 
thing where their trade is con- 
cerned, this trade being almost en- 
tirely with farmers or urban dwell- 
ers whose prosperity depends direct- 
ly upon the prosperity of the farm- 
er. All our business needs is for 
the farmers to get hold of some 
money, although we have no cause 
| to complain of business for the 
| past year and a half. Replacement 
parts’ sales have been just about 
even with 1931 and 1930 for the 
first seven months of 1932, and 
have shown a slight improvement so 
| far in August. 

E. G. Evans, vice-president of the 
Henkle & Joyce Hardw2te Com- 
pany, and manager of the automo- 
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ee a 

| tive supplies wholesale division, 
; notes a material improvement in 
sales to dealers for the first two 
weeks in August. “Prior to August 
our business was slow,” he said; 
“with replacement parts making up 
the bulk of the sales. Shop equip- 
ment showed signs of coming to 
life this month and parts’ sales 
jumped ahead of any similar period 
this year. 

“We have added a number of new 
lines in replacement parts and have 
installed equipment to handle pis- 
ton repair work and fitting this 
year. Our personnel has not been 
reduced in any way and we have 
made every effort to push the sale 
of automotive supplies rather than 
decrease overhead by letting out 
salesmen and doubling up or aban- 
doning territories. It is hard to 
make any accurate predictions as to 
whether business is going to improve 
this fall, but if we can get better 
| prices for farm products there is no 
|doubt in my mind that the auto- 
mobile parts and equipment busi- 
|; ness will show a marked improve- 
|} ment. 
| 


MOTOR INTERESTS 
TO FIGHT NEW TAX 
BILL IN ALABAMA 


(Continued from Page 1) 

The bills, Nos. 112 and 114, are so 
| drawn to include every truck, 
whether operated for commercial 
| purpose or privately in the further- 





as 


lance of a firm’s business. The bill 
|cefines private carriers as any per- 
lessee, trustee 





; son, firm, association, 
lor receiver regularly engaged in 
transporting over the public high- 


| Ways by motor vehicle, property sold 
jor to be sold by him in the further- 
jance of a commercial enterprise. 
The bills also provide for putting 
{trucks under the Public Service 
Commission, charging a $5 registra- 
tion fee and installing prescribed 
{meters to record mileage. Monthly 
the operator would be forced to turn 
in a report of the mileage made and 
lnay a tax on this mileage. 
| Opponents to the bill said delivery 
of gasoline and hauling of milk to 
creameries in tank trucks would be 
|made prohibitive by a clause which 
provides for a top load of not more 
than 12,500 pounds. Opponents say 
that if the bill is passed approxim- 
ately 72,000 men will be thrown out 
of work. 











HOTEL 
MANHATTAN 
TOWERS 


Broadway at 76th Street 
NEW YORK 


NOW OFFERS for $2.50 


a beautifully furnished outside room 
with private bath (tub and shower). 
Radio in each room. Simmons beauty 
rest mattresses and many other features. 


WEEKLY RATES 
AS LOW AS $10 
Ideal location for anyone in the auto- 
motive industry, whether for permanent 
stay or for a brief visit. Ten minutes 
from Times Square. Two short blocks 
to subway. 


D. W. Stewart, Manager 








